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This presentation contains forward-looking statements regarding the Company's plans, expectations,
estimates and beliefs. Forward-looking statements are typically identified by words such as "believes,"
"anticipates," "intends," "will," "may" and other similar expressions. These forward-looking statements may
include, among other things, projections of the Company's financial performance, anticipated growth,
characterization of and the Company's ability to control contingent liabilities, and anticipated trends in
the Company's businesses. These statements are only predictions, based on the Company's current
expectation about future events. Although the Company believes the expectations reflected in the
forward-looking statements are reasonable, it cannot guarantee future results, performance or
achievements or that predictions or current expectations will be accurate. These forward-looking
statements involve risks and uncertainties.

FORWARD LOOKING STATEMENTS
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GLENN TRACEY – CHIEF EXECUTIVE OFFICER 
20+ years’ experience in scientific instruments, including human and environmental health. Previously at global life
sciences company PerkinElmer. Joined in March 2015, appointed to the Board in December 2015.

BEVAN METCALF – FINANCE DIRECTOR

35+ years’ of financial management experience in pharmaceuticals and technology, including ICI, GlaxoSmithKline
and Orion Pharma, as well as AIM companies. Member of the Chartered Accountants (Australia and NZ). Appointed
FD in December 2015.

INTRODUCTIONS
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ABOUT MICROSAIC SYSTEMS 

Spun out from Imperial 
College, 2001

Compact MS, based on patented chip 
technology (>60 patents); can measure 
small and large molecules in-situ (point 

of need)

Launched 2013, >130 
instruments sold to date

Strategic focus areas:

Immediate sales growth in traditional analytical chemistry market through OEMs and 
distributors, giving global reach

Compelling medium-term potential in high-value biologic drug manufacture point 
of need detection (e.g. in bioprocessing)

Longer-term upside in: integrated compact MS in full-scale bioprocessing manufacture; 
related markets requiring MS process monitoring: e.g. cell therapy; compact MS in “point 
of care diagnostics”; commercialisation of next generation “triple quad” technology 
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2018 KEY EVENTS

Unit sales double those of 
2017, half from new 

customers, revenues +69%, 
gross margin 42% vs 35%;

Signed seven new 
commercial agreements, 

with two OEM partners and 
five distributors

Widened commercial 
reach, in EU, North 

America, China and SE 
Asia

Completion of large-protein Detector, 
the Microsaic MiD® ProteinID, ranked 

among the top innovative products of 
2018 by The Analytical Scientist 

Innovation Awards

Launch of 4500 MiD® 
Detector 

Successful fundraise of £5.5 
million before expenses

Outsourced product 
assembly and test

Existing partner in bioprocessing 
terminated collaboration even 
though Phase 2 was successful
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PARTNERSHIP SIGNINGS IN 2018 

OEM Agreements
• Gilson Inc – global supplier of lab purification equipment - focus 

on North America EU (Gilson China came on stream in 2018)

New OEM signings in 2018
• Unimicro Technologies – supplier of nano Capilliary Electrophoresis equipment - China
• Knauer Wissenschaeftliche Geraete GMbH – global supplier of lab purification 

equipment – Germany/ ROW distribution

New Distributor signings
• iChrom – North America
• Omicron – UK
• Amedis – Central Europe
• Stable Arm – Malaysia
• Rightek - Taiwan

2018Prior to 2018

Signed pre 2018

Signed 2018

2019 targets  
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VALIDATION OF BIOPROCESSING MARKET WITH OUR TECHNOLOGY

Continued discussions with providers of 
bioprocessing equipment into biopharma 

underway

Compelling 
opportunity for 

Microsaic’s
technology in 

upstream bioprocess 
analysis 

Relationship with MiT, 
will be augmented 

with PhD studentship 
to establish long-term 
scientific leadership

Continued application 
data in small and 
large molecule 

bioprocessing shows 
compelling fit for our 

technology

Further phases with 
global partner halted, 
as it focuses resources 

on core business 
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COMMERCIAL MODEL

Core Strengths 

High technology product 
development, and 

commercialisation of IP through 
established partner channels

Revenue Generation

R&D collaborations, sale of 
products, consumables, 

spares and service to 
distributors and OEMs
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GROWTH STRATEGY FOR 2019

Growth of global sales 
channel through 

additional OEM and 
distribution signings in small 

molecule 

Partner signings in life-
science applications, 

including bioprocessing 

Significant sales growth 
vs 2018 from existing 

and new business 
partners

Additional investment in 
business development to 
drive sales growth, and 

R&D to accelerate 
product development
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FINANCIAL HIGHLIGHTS

69%
Revenues up 69% at 
£578k (2017: £342k)

Revenues

x2
Unit sales double those of 2017, half 
of which are from new customers

Unit Sales 

42%
Gross margin 42% vs 35% 

last year

Gross Margin 

8%
Overheads 8% above last year 
due to investment in business 

development

Overheads

42%
Basic loss per share fell by 42% 
from 1.46p to 0.85p as a result 

of the increased shares in 
circulation following fundraise

Basic Loss Per Share

£5.4m 
Cash balances at year end are £5.4M 

(2017: £3.2M) and in line with the 
Board’s expectations at the time of 

the June 2018 fundraise

Cash Balances 
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INVESTMENT CASE

Microsaic has well invested and proven IP, and 
is revenue generating today

• Core technology already in place

• Substantially advanced route to 
commercialisation

• Streamlined organisation, focused on 
commercialisation of technology

Significant opportunity in biologics point of need mass 
spectrometry (MS)

• Differentiation with point of need MS

• Targeting OEM collaborations during 2019/2020

• Biologics project with MIT, showcasing our 
technology 

Additional opportunities in near-term traditional 
markets

• Multiple agreements signed with OEMs and 
distributors in 2018

• Targeting additional geographic signings 
during 2019

• Targeting OEM opportunities with emerging 
technologies ideally suited to our low-flow 
capabilities

Target break even with traditional market, with upside in 
attractive growth markets

Technology: In commercialisation
Operation: Scalable
Outlook for 2019: Anticipate significant growth
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FINANCIALS – COMPREHENSIVE INCOME

£000’s

Year to 31 
December 

2018

Year to 31 
December 

2017

Revenue 578 342

Cost of sales (336) (221)

Gross profit 242 121

Other operating income 76 51

Research and development expenses (874) (894)

Other operating expenses (2,429) (2,156)

Total operating expenses (3,303) (3,050)

Loss from operations before share-based 
payments

(2,985) (2,877)

Share-based payments (88) (30)

Loss from operations after share-based payments (3,073) (2,907)

Finance income 31 19

Loss before tax (3,042) (2,888)

Tax on loss on ordinary activities 278 245

Total comprehensive loss for the year (2,764) (2,643)

Loss per share attributable to the equity holders of 
the Company

Basic and diluted loss per ordinary share (0.85)p (1.46)p

 

Gross margin in 2018 of 
41.8% up 6.4% on last 

year 

 
Operating expenses up 

8.3% on last year 
included investment in 
marketing, travel and 

payroll 

 

Units sales up 100% on 
2017 
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FINANCIALS – FINANCIAL POSITION

£000s Year to 31 
December 

2018

Year to 31 
December 

2017

Non-current assets 220 227

Cash 5,402 3,182

Inventories 402 483

Other current assets 709 481

Current assets 6,513 4,146

Total assets 6,733 4,373

Total equity 6,276 3,900

Total Liabilities 457 473

Total equity and liabilities 6,733 4,373

 

Inventories down and 
receivables up on 
higher revenues 

 

Cash balances £2.2M 
higher following 

fundraise  
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FINANCIALS – CASH FLOW

£000s Year to 31 
December 

2018

Year to 31 
December 

2017

Net cash used in operating activities (2,716) (2,451)

Net cash used in investing activities (115) (96)

Net cash from financing activities 5,051 -

Net (decrease)/increase in cash 2,220 (2,547)

Cash at the beginning of the year 3,182 5,729

Cash at the end of the year 5,402 3,182

Successful fundraise in 
June raising £5.05M net
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OTHER BOARD MEMBERS’ BIOS

PETER GRANT – NON-EXECUTIVE CHAIRMAN

• 40 years experience, half at listed company board level, covering both London main market (up to FTSE 250)
and AIM, including Skyepharma PLC, WorldPay Group plc, Molins PLC and various senior positions at The
General Electric Co. PLC Group.

ERIC YEATMAN – NON-EXECUTIVE DIRECTOR

• Co-founder and former Chairman of the Board (2004-2013). Professor of Micro-Engineering at Imperial College
London and Head of Department of Electrical and Electronic Engineering.

ANDREW HOLMES – NON-EXECUTIVE DIRECTOR & COMPANY SECRETARY

• Co-founder and Professor of Micro-Electro-Mechanical Systems at Imperial College London where he specialises
in microfabrication and micropower technologies.

CHRISTOPHER BUCKLEY – NON-EXECUTIVE DIRECTOR

• 30+ years’ of international marketing and strategic management experience in the global pharmaceutical
industry, principally at Novartis, with a proven track record of translating scientific innovations into competitive
customer-focused benefits. Most recently, Quotient SA, an in-vitro diagnostics company in the global blood
transfusion market, where he is currently appointed as Head of Marketing and Value Creation.
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Executive Directors

• Glenn Tracey (CEO)
PerkinElmer*

• Bevan Metcalf (FD)
ICI*, GSK*, Orion*

Non-Executive Directors

• Peter Grant
Skypharma*, WorldPay*, Molins*, 
GEC*

• Christopher Buckley
Quotient, Novartis*

• Andrew Holmes
Co-Founder, Imperial College

• Eric Yeatman
Co-Founder, Imperial College

*former company experience

Share Information

Share price (07/03/19) 1.35p

Shares in circulation (07/03/19) 456.4M

Market cap (07/03/19) 6.2M

Debt Nil

Significant Shareholders  > 3% (31/12/18)

Parkwalk Advisors Funds 27.21%

Unicorn Asset Management 16.43%

Octopus Investments 9.45%

Herald Investment Management 7.49%

Walker Crips Group 5.60%

Fidelity Worldwide Investment 3.79%

Interactive Investor 3.48%

CORPORATE
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Head office
Microsaic Systems 
GMS House
Boundary Road
Woking
Surrey
GU21 5BX

+44(0)1483 751577

info@microsaic.com


